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Black Venture Capital Firms: A Stage, Sector and Check-Size Fit Guide
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Research Black-led VC firms by stage, thesis, geography, check size and intake status, with sourced examples and a 100-
point investor fit scorecard.

Black venture capital firms and Black-led investment networks are not one interchangeable source of money. A
founder should match investors by stage, sector, geography, check size, fund mandate and current application route
before requesting a meeting. This guide supplies a source-checked starting map and a practical scoring process; it is
not a claim that any firm is currently committing capital to a particular applicant.

What the term means—and what it does not

People search for Black venture capital firms for several reasons: they may want Black-led fund managers, venture
firms that have invested in Black founders, a supplier of growth equity, or organizations that provide introductions
and training. Those are different categories. A Black-led VC fund can invest across all founder backgrounds. A fund
focused on underestimated founders may have a broader mandate than Black-only investing. An angel syndicate,
accelerator or investor-training nonprofit is not automatically a venture fund.

Begin with the BTS Funding Directory and VC Matching Engine to research candidates. Then confirm every decision-
critical field directly with the firm. The public directory and a fund website can change at different speeds, so save
the date on which each fact was verified.

Source-checked examples to investigate

The following are illustrative research starting points, not a comprehensive ranking or a guarantee of available
money. Their public criteria were checked on October 31, 2026; applicants must reconfirm them before outreach.

Firm

What its official site says

Practical implication

Harlem Capital

Collab Capital

Zeal Capital Partners

MacC Venture Capital

Brown Venture Group

Pre-seed/seed; currently states
$1M-$2.5M investments, U.S.-based
companies, at least one full-time
founder, and an application form
Seed to Series A; focuses on
economic mobility, community
infrastructure and healthcare access;
reports first/follow-on checks from
$500K-$2M

Describes seed investing around
fintech, healthcare and future of
learning/work

Official portfolio spans enterprise
software, Al, cybersecurity, fintech,
hard tech and other sectors

Official site states it is not currently
accepting unsolicited pitches

Potential fit for a large-market
early-stage technology round; verify
exclusions and ownership targets

Evidence of MVE market testing and
revenue may matter before outreach

Stronger fit when the startup solves
a thesis-specific problem

Use recent investments and the
firm’s own process to determine
current fit; do not infer check size
from portfolio

Keep as relationship research, not an
open cold-application destination

The difference in that final row is crucial. An attractive historical portfolio does not mean a firm accepts pitches today.
If intake is closed, do not manufacture a submission address or treat an employee’s social account as permission to
solicit. For time-sensitive fields, record the official URL and the exact wording seen.

Use a hard-gate screen before ranking investors

A founder should not waste the first week writing personalized emails to funds that cannot invest. Apply four binary
gates: stage, sector, geography and funding instrument. If any mandatory condition fails, move the firm to a
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watchlist rather than scoring it as an active target. Other possible gates include minimum traction, full-time founder
requirements, expected ownership, regulated-sector exclusions and follow-on capacity.

Only after passing gates should a candidate receive a fit score:

Factor Maximum Test
Thesis match 30 Similar customer/problem and
sector in current mandate
Round-stage match 25 Check size and round type
compatible with your raise
Relevant portfolio learning 15 Investments show knowledge of
your sales channel or technology
Value beyond capital 15 Specific reachable relationships,
hiring or regulatory expertise
Process and access 10 Clear intake route and
reasonable meeting expectations
Portfolio/conflict fit 5 No obvious conflict, exclusivity

or incompatible incentives

Example: a health-access SaaS company seeking a $1.5M seed round could score a hypothetical candidate 25/30
thesis, 20/25 stage, 10/15 portfolio, 12/15 value, 8/10 process, 5/5 conflict = 80/100. That score means prioritize
for further research, not “80% chance of funding.” It is not predictive without firm-specific underwriting evidence.

Build a founder-ready investor record

Create a spreadsheet or CRM with: firm legal name; website; partner; lead/co-invest behavior; target stage; sectors;
geography; excluded categories; current check range if published; ownership preferences; last two relevant portfolio
investments; application route; last checked date; source URL; relationship path; outreach date; next action; and
reason for any rejection. Separate claims from inferences in different columns.

Do not copy an old spreadsheet and call it verified. Stage mandates can shift with a new fund. A partner may have
changed firms. Investment pace can slow while a firm raises its next fund. A founder who spends an hour verifying
those facts can save many weeks of ignored outreach.

Make the company evidence match the fund’s decision

Prepare one concise memo that answers: customer pain, market, why now, product demonstration, defensibility,
revenue and retention, team roles, cash and runway, financing need, and the milestone the capital buys. Where
evidence is early, say so. Avoid a “we need money for marketing” statement without target acquisition cost and
retention assumptions.

A stronger capital request is: “We are raising $ __ to reach [specific product/revenue/compliance milestone] over
[time period], supported by [pilot or paid-customer evidence]. Our current burnis $  per month and our base and
downside runway cases are ___ months.” Use the BTS startup metrics pack and Capital Readiness Engine to make
those statements traceable.

The first 14 days of an investor search

Days 1-2: define financing purpose, current stage, round size, minimum viable check and deal type. Days 3-5:
research 25 candidate firms; apply hard gates and document official sources. Days 6-7: identify 10 high-fit investors
and one relevant portfolio example per firm. Days 8-10: prepare investor-specific one-paragraph thesis matches,
request appropriate introductions, and use official forms when available. Days 11-14: record replies, objections and
next steps, then refine the evidence—not just the pitch adjectives.

Do not assume that having a list creates a relationship. The best outreach references a real reason the investor might
care, a measurable business fact, and one specific ask. If a company is too early for VC, a paid pilot, customer financing,
grant, partnership or other capital route may be healthier than forcing a venture round. The BTS capital-stack guide
compares alternatives.
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The exact questions to verify before applying

Is your team actively reviewing new investments in our stage and sector?

Which fund or vehicle would make the investment?

What initial check range and follow-on capacity fit our round?

Do you lead, co-lead or only participate, and what ownership do you seek?

What specific evidence would make you pass on a company like ours?

What is your current official application or introduction process?

Which partner is responsible for our market, and what conflicts should we know about?
What are the steps, typical information requests and decision-makers in your process?

PN AW

Before exchanging confidential information, confirm the recipient actually represents the firm. Investor.gov explains
how to research investment professionals, though not every legitimate VC adviser has the same registration status.
An absence from one public lookup is not by itself proof of fraud; confirm the correct entity and applicable status.

Keep Black-led capital in perspective

Capital from Black-led firms can bring important experience, networks and contextual understanding. But the goal
of a viable startup is to secure well-matched capital on workable terms, wherever qualified investors are found. Do
not restrict the search to one demographic category or assume every firm sharing a cultural mission invests in your
product. The Black Capital Map provides a broader classification of funds, networks and programs.

Once a serious investor wants to proceed, move to the companion guide on Black venture capital firms and founder
due diligence. A good match is only the start; the terms and working relationship determine whether the financing
helps the company.

Investor fit checklist

O The entity is an actual venture investor, not merely an accelerator or access network.
O Stage, sector, geography and transaction type meet written criteria.

0 Published check ranges and application status have dates and sources.

(0 The startup’s own metrics and capital need reconcile to real records.

0 Outreach names a defensible thesis match and a specific next step.

O Closed funds are on a watchlist, not treated as accepting cold pitches.

Investor selection is a research process, not a popularity contest. Quality of fit beats list length.

Primary sources and verification

Sources reviewed October 31, 2026. Verify current investor mandates, legal requirements and company policies
before acting.

* Harlem Capital — Current pitch and investment criteria
* Collab Capital — Who we fund

* Zeal Capital Partners — Investment mandate

* MaC Venture Capital — Portfolio

* Brown Venture Group — Public intake status

* SEC Investor.gov — Check an investment professional

Black Tech Startup | LEARN. BUILD. OWN. DISTRIBUTE. | https://blacktechstartup.com/

Educational material only; not individualized legal, tax, financial, procurement or investment advice.
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